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Getting Started

Networking with healthcare providers is a strategic approach for Medicare
agents looking to expand their referral base. Effective networking can open
doors to a steady stream of potential clients who trust their healthcare
providers and may therefore trust the referrals they make.

Here's a guide to help you network successfully with healthcare providers
and secure valuable referrals:

Identify Potential
Healthcare Providers

Start by identifying healthcare providers who

frequently interact with Medicare-eligible

individuals. This group includes general

practitioners, geriatric specialists, cardiologists,

endocrinologists, and staff at local clinics, .

hospitals, and nursing homes. -
Dentists and pharmacists are also great

contacts as they often serve a significant

number of senior patients.
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Understand Their Needs and Concerns

Before approaching healthcare providers, understand their primary concern: the well-
being of their patients. Any discussion about potential referrals should be framed
around how you can help their patients navigate Medicare choices more effectively.
Be prepared to demonstrate a thorough understanding of Medicare options and the
specific needs of seniors.

Make the Initial Contact

Introduce yourself professionally via email or letter,
briefly explaining your expertise in Medicare and your
interest in forming a mutually beneficial partnership.
Follow up with a phone call or request an in-person
meeting to discuss how you can work together. "~

Download Sample Provider Letter n

Prepare for the Meeting

When you secure a meeting, prepare materials that succinctly explain your services,
your expertise in Medicare, and testimonials or case studies that showcase your ability
to assist seniors with their Medicare needs. Be concise and focus on how your services
can add value to the healthcare provider's practice by helping their patients.

Offer Value and Education

Offer to provide educational workshops or seminars for the provider’s patients about
Medicare options. You can also create informative brochures or flyers that the provider
can share with their patients. Make sure these materials are clear, professional, and
free of overt sales pitches.
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https://www.psmbrokerage.com/hubfs/Sample%20Provider%20Letter.pdf
https://www.psmbrokerage.com/hubfs/Sample%20Provider%20Letter.pdf

Be a Resource, Not a Salesperson

Position yourself as a resource rather than a salesperson. Make it clear
that your primary goal is to educate and assist patients in making
informed Medicare choices. This approach is more likely to earn the
trust and respect of healthcare providers.

Follow Up Respectfully

After your initial meeting, follow up with a thank-you note expressing your
appreciation for their time and reiterating how you can assist their patients. Keep the
lines of communication open by checking in periodically with updates on Medicare or
additional resources you can offer.

Maintain Professionalism and Integrity

Always maintain a high level of professionalism and integrity. Ensure that all
interactions with healthcare providers and their patients adhere to the highest ethical
standards. Respect patient privacy and comply with all relevant regulations, including
HIPAA.

Evaluate and Adapt Your Approach

Regularly evaluate the effectiveness of your networking efforts. If certain approaches
or messages don't seem to resonate, be prepared to adapt your strategy. Ask for
feedback from healthcare providers about how you can better meet their needs and
the needs of their patients.
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Build and Nurture the Relationship

Treat every interaction as a step towards
building a long-term relationship. Send
regular updates about changes in
Medicare, new services you offer, and
general news that may affect their
patients. Consider organizing occasional
networking events or casual meet-ups to
keep the relationship strong and active.

We Are Here to Help

Our focus is on delivering innovative solutions
and comprehensive training that enable our
agents to provide exceptional service and value
to their clients. Together, we are not just
navigating the insurance market; we are setting
the standard for quality, reliability, and success.

By following these
steps, you can
effectively network
with healthcare
providers, becoming
a trusted resource for
Medicare information
and gaining valuable
referrals that help

grow your business.

Phone Number
(800) 998-7715

Email Address
infoepsmbrokerage.com

Office Address

11940 Jollyville Rd # 200 S.
Austin, TX 78759
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Y/

@ SAMPLE (. (123) 456-7890

W INSURANCE SERVICES D<) info@agentemail.com
( @ www.agentwebsite.com

[Provider's Name]

[Their Position]

[Practice or Facility Name]

[Address]

[City, State, Zip Code] [Date]

Dear Dr. [Provider's Last Name],

| hope this letter finds you well. My name is [Your Name], and | specialize in Medicare
consulting, helping seniors make informed decisions about their Medicare options. |
am reaching out to introduce my services and explore a potential collaboration that
could benefit your patients and support your practice.

Understanding Medicare can be challenging for many, and | believe that informed
decisions are crucial to ensuring seniors receive the care they deserve. My goal is to
serve as a resource, offering clear and concise information to help individuals
navigate their Medicare choices effectively.

| would appreciate the opportunity to discuss how | can assist your patients with their
Medicare needs. | am confident that together, we can enhance their understanding
and help them make choices that best suit their healthcare needs and financial
circumstances.

| am available for a brief meeting at your earliest convenience and can visit your
office, or we can arrange a call to discuss this further. Please let me know what time
works best for you, and | will do my best to accommodate. | look forward to the
possibility of working together to serve your patients and support your team.

Thank you for considering this opportunity. | am eager to contribute positively to the
well-being of your patients and look forward to your response.

Warm regards,

[Your Signature]
[Your Typed Name]

g 12345 Anywhere Road
USA 12345




