Ancillary Insurance:
Dental, Vision, and Hearing



+ Original Medicare
Parts A and B Exclude:
The Medicare Gap % Routine Dental
+ % Vision Exams

¥ # Hearing Aids
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The Bundled SOIUtion,

1 Plan
1 Premium
3 Categories

g Typical Premium: $20 — $60 Monthly
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The Value Proposition
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Target 1: Medicare
Supplement Clients

atu*s 0% Dental Vision, Hearing Included

Strategy: The S ralghtforward Gap Pitch
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Target 2: Medicare
Advantage Clients

Status BaS|c or Limited Built-in Beneﬁts

ra gy The Comprehensive Upgrade
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Positioning Based on Plan Type

" Medicare Supplement

~ « No built-in coverage

~ « Pitch as a necessary
gap-filler

" Medicare Advantage

o Limited built-in
coverage
e Pitch as a

comprehensive
upgrade




The Scenario
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The Gap Reveal
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The Outcome




Action Step

Pull a Quote Before the Appointment

» Bundle Dental, Vision, and Hearing
» Use client zip code
» Have premium and basic benefits ready
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