Marketing
Medicare

Selling Medicare plans in
your community involves
understanding the needs
and preferences of your
target audience and
developing a strategy to
effectively communicate

the benefits of your plan.
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Establishing Trust

Building relationships and trust within your community is paramount. By
demonstrating a genuine commitment to helping seniors find the right Medicare
plans for their needs, you can establish yourself as a valuable resource and trusted

partner in healthcare decisions.

In this guide we will explore some creative and effective marketing ideas to engage
with your local community to build a formidable Medicare business. All while staying

local and budget-friendly. Let's get started.




Research and Understanding

Study your local community demographics to understand the age
distribution, economic status, and healthcare needs of the population.
Identify the specific Medicare plan options that are most relevant to

your community's needs.

Build Relationships

Establish connections with local healthcare providers, senior centers,
community centers, and other organizations that serve seniors. These

partnerships can help you reach your target audience more effectively.

Education and Awareness

Host informational sessions, workshops, and seminars to educate
community members about the basics of Medicare, enrollment periods,
and the advantages of different plan options. Focus on simplifying

complex information and addressing common questions and concerns.

Local Marketing Strategies
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Design marketing materials that resonate with your community. Use
language, imagery, and references that are familiar and relatable to
your target audience. Distribute flyers, brochures, and other materials

at local events, senior centers, doctor's offices, and other places

seniors frequent.

Community Events
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Participate in local health fairs, senior expos, and other community
events. Set up a booth with engaging materials, knowledgeable staff,
and interactive displays. Offer consultations to attract attendees to your

booth.




Testimonials and Referrals

Collect testimonials from satisfied customers in your community and
Q feature them in your marketing materials. Encourage referrals by

offering incentives to existing customers who refer others.

Local Advertising

’ Consider placing ads in local newspapers, magazines, and community

newsletters. These mediums can be effective for reaching the older

demographic.

Direct Outreach

Send personalized direct mail to targeted households in your
community. Highlight the benefits of your Medicare plans and provide

M clear contact information.

Keep in mind that fostering relationships and cultivating trust within your community
is of utmost importance. By showcasing your sincere dedication to assisting seniors in
discovering the ideal Medicare plans tailored to their requirements, you can position

yourself as an invaluable source and reliable collaborator in their healthcare choices.

Call to Action Button

' * ) Wearing a button or shirt to promote Medicare plans in your

community is a simple yet effective way to create awareness
and engage with potential customers. Remember, the key is
ASK ME ABO"T to be approachable, knowledgeable, and helpful. The button
MEDIGARE PlANs or shirt is a conversation starter that can help you initiate
discussions about Medicare plans and provide valuable

information to seniors in your community.




