


Welcome!

This session is 

being recorded

The recording will be

shared next week

Use the Q&A function to ask questions 

or share comments

If your question is not answered live, we 

will follow-up with a response via email

Audio and Video 

capabilities have been 

disabled for attendees



Our Panel

Robert Bache is the Founder and Chief of Sales of Senior 

Healthcare Direct, an Amerilife company. 

Robert aka "MedicareBob" has been awarded with several 

honors, based on Medicare sales agency production, 

business operations and is one of the leader’s in the 

Medicare insurance marketplace.

Personally, Robert is husband to Marlee and Father to 

Lukas (age 12) and Austin (age 10). Involved in his 

community and church, Robert is focused on his family and 

running an ethical business.

Robert W. Bache

Title Founder & Chief of Sales, Senior 
Healthcare Direct

Robert.Bache@srhealthcaredirect.com

Direct: (727) 643-0219



Our Panel

Bill Somerville is the Founder of PolicyBind, a digital marketing agency 

specializing in all insurance verticals.  He started in the industry as a 

life/health agent for Mutual of Omaha in 2008 before he realized the 

immense opportunity that was present in the lead generation side of the 

business.  

He completely switched over to lead generation-consumer acquisition in 

2014 when he joined Datalot and worked on the lead distribution side of the 

business for P&C, Health, Medicare, and Life insurance verticals.  In 2019 he 

moved back into generating leads through a series of owned and operated 

sites and forms through social media traffic sources in the Mortgage/Refi 

space, and eventually moving fully back into his favorite verticals: Insurance.

PolicyBind generates thousands of inbound calls and leads on a daily basis 

of consumers looking to speak to agents about their insurance options.  

He and his team have continued to follow the organization's mission of 

"Simplifying the online insurance shopping process for consumers 

everywhere".

Bill Somerville 

Founder, PolicyBind

bill@policybind.com

561-287-7501 ext 800



Our Panel

Day to day operations manager of MyHealthAngel

Insurance Agency. Over 12 years in the Medicare industry 

offering various direct to consumer products, 

exclusively over the phone.

Jason Levine

Director of Operations, 

MyHealthAngel Insurance

jlevine@myhealthangel.com

Phone 877.310.0510

mailto:jlevine@myhealthangel.com
tel:877.310.0510


Our Panel

Dale Wondisford, independent insurance agent since 2008.  

Specializing in helping Medicare eligible beneficiaries with 

health plan options.  Currently, reside in the Orlando area 

with my wife Val and our 3 kids.  I have had a very success 

business in the Medicare space.  I came to MCC agency a 

couple of years ago and with their support have grown the 

business year after year.  I care a lot about my clients and 

make sure they are getting the most out of there Medicare 

plan and do it compliantly. Dale Wondisford

Owner of Medigap 

Supplement Headquarters 

dale@medicareplans4us.com



Our Panel

Carole Gervasi is a passionate, experienced leader & team 

player in the Lead Generation & Pay Per Call Industries. 

Her career spans over 2 decades with core expertise in 

customer acquisition, launching new products, partnership 

and publisher marketing, and maximizing employee 

potential. She elevates the conversation, brings new ideas 

to the industry, and is always willing to offer knowledge and 

advice wherever she can add value. Currently working as 

VP of Publisher Partnerships at Fluent, her contributions 

have already made an impact in their new division, Fluent 

Sales Solutions.

Carole Gervasi

VP Publisher Partnerships, 

Fluent Sales Solutions

Email cgervasi@fluentco.com



Our Panel

Don Calamaro is the SVP of Sales and Business 

Development at Fluent, one of the country’s leading 

performance marketing companies. During a 30 

year media career, Don has created value for 

companies utilizing in print, direct mail, email and 

digital, driving performance for Walmart, State 

Farm, IBM, Nationwide, GEICO, P&G, and others. He 

has extensive experience in digital media start-

up/venture world and has built products and 

platforms to serve both B2B and B2C companies. 

Don Calamaro

TSVP, Business Development, 

Fluent Sales Solutions

DCalamaro@fluentco.com



Training Session



























THANK YOU!

Feedback or ideas for future topics? 

Email us at LeadStar@LeadStarHub.com

Join us for our next session more details coming soon!

mailto:LeadStar@LeadStarHub.com


self-serve platform 

• TCPA- and CMS-COMPLIANT leads for MEDICARE & FE, plus other products 

(UNDERWRITTEN LIFE, ANNUITIES) post-pilot

• Aggragated purchase power provides best possible lead price for individual agents

• Inbound calls on your schedule

• Real-time exclusive data leads

• An aged lead marketplace

• Integrated CRM

• Two-way sms notification for real-time exclusive data leads

• Self-service campaign set-up & management tools

• CMS-required inbound call recording & storage

AUG 15 SEP 15 OCT 1 OCT 15 DEC 7NOV 1 DEC 31

PILOT 0 

BEGINS (100 

Agents)

GO/NO-

GO ON 

PILOT 1

PILOT 0 

ENDS/ PILOT 

1 BEGINS 

(1,000 

Agents)

START OF 

AEP

BEGIN FE23 

COMMERCIAL 

NEGOTIATIONS

END OF 

AEP

END OF 

PILOT 1

PILOT TIMELINE


